API USA • Fundraising for Your Trip

This trip could be the beginning of a new purpose our Lord has for your life. But the thought of raising all or a portion of the funds can be a daunting experience. Great value and blessings will come if you let others partner with you in this fundraising process. Give your family, friends and others the opportunity of sharing in the joy of helping you as you minister to the people of Kenya.

Agape Project International USA is a faith-based, non-profit 501 (c) (3) tax-exempt organization that exists to share the Gospel in Kenya and to provide humanitarian services to her peoples. If you have been called to go, the Lord will provide the necessary means through you and the people who partner with you. Your role is to pray and trust.

Because fundraising may be a new experience for you, API USA wants to help guide you through this process. Even though we will give you a step-by-step approach, it will still require prayer, careful planning and diligence in completing each step. But don’t procrastinate, this process can’t be done overnight and you have two deadlines you need to meet. Airfare must be purchased in advance by API USA and your total funds should arrive at least a month before your departure date.

We suggest you assemble a team to help you identify as many prospective donors as possible. Don’t be shy about putting people on your list – consider family, friends, co-workers and others who have an investment in your life. This could include your personal physician, dentist, teachers, coaches, as well as people in clubs or professional organizations. How you approach these people will depend upon several criteria. The Donor Triangle below will help you identify your prospective Core Donors and Support Donors.





Your prospective Core Donors are the people who rank high on each of these criteria: linkage, interest and ability. Linkage represents how strong the personal relationship is between the two of you. Interest represents how much personal stake they have in your mission and the people you will be serving. Interest can be enhanced by you sharing with them your enthusiasm and details about your trip. Ability represents the amount of financial resources they may have to help fund your mission trip.

Your initial contact should be a personalized letter to each donor. We have provided sample letters that can be used as examples. They are provided for prospective Christian and non-Christian donors and for donors you consider Core or Support donors in each category. Feel free to modify these letters to suit your own personality and writing style. In general, the more letters you send results in more funding. Any excess funds will be put in an API escrow account to be used for future trips, as a scholarship to fund others or for specific trip and program expenses if we exceed our collective trip budget.

Now consider the process of actually asking for the funds you need. How much should you ask for or should you just leave it up to each individual to decide how much to give? Most donors want to know the total amount needed and an idea of how much you want them to give. The Gift Range Chart below is a concept to help you understand this process easier. The following is a guideline to give you a place to start in raising a proposed amount of $3,200. It provides a methodology for you to have donors of different giving abilities participate in the process.

	Gift Range Chart

	No. Donors
	Gift Amount
	Range Total
	Cumulative Total

	1
	$400
	$400
	$400

	3
	$200
	$600
	$1,000

	4
	$150
	$600
	$1,600

	8
	$100
	$800
	$2,400

	16
	$50
	$800
	$3,200


The first 8 donors (1, 3, 4) you are asking to give a cumulative total of $1,600. You have a strong personal relationship with these prospective donors and you know they are interested in your mission trip – they will become your Core donors. When you meet with them one on one, ask them to donate an amount between $150 and $400. Don’t be surprised if they give more. Tell them you have a timely need to raise the minimum amount needed toward your airfare that must be purchased in advance. The more money your Core donors give, the less money you need from your Support donors.

The next 24 donors are your Support donors. They will provide the balance of the money required for your trip. While a personal visit to each of them is still ideal, it may not be realistic – some may live in another state or country. Depending upon the ability of all your donors to give, you may need to send out more than 30 letters.

We have provided a Fundraising Progress Chart to make the process more manageable. List prospective donors in your chart based upon the concepts in the Donor Triangle. Record the date you sent each letter. Indicate how you plan to follow-up your letter (usually within a week) – by a personal visit or phone call. E-mail follow-up is rarely appropriate for this type of contact. Record the date you completed your follow-up contact. Record the amount of the donation. Record the date you sent the donation to API USA. For your Core donors, they will usually give you the donation during your visit. All your donors can give their gifts through Mogiv.com (see the individual fundraising letters for details). API USA will contact you with the name, date and amount of any donations sent directly to us. Do not have donors give you cash or write a personal check to you as these donations will not be considered a tax-deductible donation under the IRS code. The next step is vital. Send a thank-you note to every donor and record the date. You may also want to pick up a small gift for many of them in Kenya. Then end your trip by sending a post-trip report. Your donors will want to hear how their donation was used and how you and the Kenyan people were blessed in the process.

Please feel free to contact your mission trip leader to answer any questions you may have. We look forward to you joining with us as we minister to the people of Kenya.
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